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the present situation is more discouraging for the young doctor just
coming onit of medical school as com; ared with the physmlan who has
been inpractice fora while.

Mr. Aspiry. Your experience isjcertainly broader thm mine- in
this field. But I must say that I have never really found bankers—
and this would be in Toledo, in Waterville, Ohio, in Whitehouse, Ohio,
small communities as well as fairly good-sized cities—who didn’t rec-
ognize doctors as the best possible ‘credit risks, whether just out of
college or not. - After all, they have got a profession, and there is
an enormous demand for their servides. How can it be said that banks
wouelél look askance at them and s y they are really not qulte estab-
lished? |

Mr. Couex. I think what you are saying about the ’rheorv and the
general approach is trie. But the fact of the matter—eSpecmlly if
you would look on page 814 of the 1965 hearings before the Interstate
and Foreign Commerce Committeé you will ﬁnd a number -of state-
ments from various groups identified there in which they say they
have ‘had very, very“difficult problems in getting ﬁnanmng in their
local communities.

Now, whether that, sit, is because of a competitive situation in their
eommunities, I don’t want to say categorically. I do think, however,
that it|is entirely’ possible that thfe fact that these group p](ms can
render;a. very high quality of medical care and deliver more services
workine together in a group than the individual practitioner may have
some effect on other physicians in the community not being enthusias-
tic about these groups being estaﬁhshed, and therefore, nof being in-
terested in seeing that they are financed. But I think thf;t that could
well be a factor.

Mr. BrownstEIN. It may also be a matter of credit terms Mr. Ash-
ley.: We are speaking here in terms of a 90-percent mortdmge This
would be much more liberal than the terms on which conventional
finanding would be available. Tnfall likelihood, a 75- percent mortgage
or maybe even a 60-percent mortgage would be the maximum obtain-
able on conventional terms.

Mr. Asarey. Of course, I think that Mr. Cohen %h]l\?@ an interest-
ingnote. I would suppose that gk a profession, doctors are the greatest
investors in the stock market and real estate. And a proo"lam that
would take that into consideration might be a good approach.

Mr. Couen. The same kind -of queqhon you are raising was raised
in r ard to the Hea]fh Profe%‘slonq qucatmnal Aaslqmnce A('t of

jcal facilities and financial- ssmta,nce for physm]ans
r, ASHLEY ‘That is verv différent thing to my mind. |

et me just illustiits the point. “And T’ think the point
he same: Tf physicians ‘ape the highest income producers, you
might say. réceivers, in this professional area, it was argued, why
can’t they borrow the money for their educatlon? Tt was wrwued that
you know for the most part they are going to he able to pay it back
over the next 30 or 40 years becafuse of their ‘favorable income situation.
‘But—and this is the only point T wanted to raise—I think here it is
not: ju a question’ of to whatextent we are going to heh) the indivi-
dua,] it1$ also a question as'tdwhat extent we are n‘omrr to meet our




