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SU3JEST:  STATUS COF ANIRECTICS

It is apparent that many ¢f our wholesale customers have grave douhts and
varying deyress of aunvehension chant tha status of eaphetosine preducis
o = - L M 5 =
today. Thls 5 why the inventsries of our produsts, BiphutcoineD
d ¥ ’ v »
Binhotoming®eT zpd ponrvind, as ell as our ecgnotitors! are being
21}cend to Cuindle to pothing. Rovorts of cud ¢f ddeck and bach cadens

zre mpove frecigent than ever.

The ritaiter 15 a vierim of the semc thinkirg ip too many instances.

Your salesman are affected in direct proportieon to the nunber of exprsvyes
to such ncpative thoughts,

Therefors, consider the followiny acticns mandatory on your part cvery Aav
vou are in th: field. .

1. Take your salesman to his wholesaier. Reassure the wholesale
buyer, sales manager, etc., that:

A. Biphetamine, Biphetamine-T ond Iomamin are still going
preducts. Use Isaac McGraw's le%ter of February 5, 19871,
recarding the Status of Biphetumine, Biphetamine-T and
Ionamin.

B. Show then what our premotion schedule is,

C. Show them "Are You Rzally Serious Abent Losing Weipht?' and
what we are doing in the physician's office.

0. Gt that fnvantory Sach oup to adecuate Tavels for dolng
business.
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