COMPETITIVE PROBLEMS IN THE DRUG INDUSTRY 15231

"t
.
|

Eyery whalczaliey goat bie
ores A Eouitt to e

and mr

Moren 1o,

entled cit by your saleswen 2t least
tivare the buyer and sales

manasc -

Live retc

each doy,  Show the silceme e o 1
In the same way you Wil wilth eho whonlesaler,

shonld he pada by every salesnman
wre the pharmacist

4, Your visit with Ienumon rhoutd Incleda belstering his
orvin belicl in what o is doinm. Probe 2nd listen, You may
prevent disaster bzfore it .0 nzonr apd neentive customer
reaclion can dostroy a salosron’s sovale gond effeciiveness,

He, you or we canaot ziford

Lets do the job right!

. Jarion
Nationnl Sales Maanger

Juidfor
Erclosures (2}
Ii

cc: I, R. McGraw,

85-568 O - 17 - 52

Maonson



