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6. (a) In the Pond & Lac, Maconsin marketing area (Fond du lac and
. Chilton), what detail man or men have detailed this produet?
(namss, addresces snd phone numbers).

(b) ¥Would you have any objection to ow interviewing this man
(these men) on exactly what he (tloy) did, and when?

7. Our study plan calls for studying the local professional influsnces,
and then infarmal interviews with each of the lO-soms physicians in
the Fond du Lac-Chilton area and with tiw 12 pharmacists thore, Ve
will do ouwr best to learn which of the influences directed at the -
physician and pharmacist concerning your product registered, and which
wore the major and contributcry influsnces in gotting him to prescribe
your product (if he doos prescribe it). We have started an audit en
the sale of your mrodust in ths 12 pharmacies in this area, by physicien,
to learn the relative valus of the results of the various influsnces.

Do you have any auggastions or criticisra vhich may help to make this
_study of greater valws to you and tho indusiry? If so, what?

Datail !n Intorviews

Each of the cooperating pharmaceutical manufacturers furnished us namvs.
of the dotail man or m3n who dotailed its produet undor study in the Fond
du Lag aroa from the tims the product wes first introduced to Mgy of 1955,

Wo wrote each dotall man enclosing en irterview outlins as well as a list
of phycicians and pharmcica in the Fond da Lac aroa to refrosh his memory,

At our requist, theco man telephened us instead of mailing their replies.
These intorviews, which lasted from 30 minutes to 2} hours, wers recordsd
and wore later analyczod and typod in convenient form,

These telephors interviews were mads the last of Jul,y and the first af
August 1955,

- The questions vhich we sent to the detail mon for discussion over the
telophone viere as followss ‘

Dotail ¥on Intorview Outline

Vle ‘are intercsted in gatharihg ag much factual data as poasible about your

activities rogarding the marketling of the drug _ in the Fond du
Lac area. Your answers, as accurately as you can estinced thsm, will

prove of valud to the AA, tho physiclans, yowr company and ultirately to
yous All quostions refer only to efforts made in the Fond du lac area.

1, How did your compeny introduce the product to ths Fond du Lac
phyaicians and druggists? ,

2, Thon did you begin to dotail this drug? Year ____ lonth ____?

3. Was much direct mailing dons by your corpeny regarding this drug
before you bcgan dotailing 1¢? Aft.er you began dotailing it?

4y Approximately how many hours did you spond famillarizing yourself
with the drug before you began dotailing it in Fond du Lac?



