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- Now, let us assume that we do reach the conclusion that some interest
rate should be the maximum. Your theory is that this ceiling can very
rapidly become the floor. And I fail to see how the competition can
control the interest rate in such a thing as the automobile business, and

_yet would not have the same control over the department store opera-
tion. S R :
- Mr. Roperrson. I would answer that thisway: R ~
- If, for example, this committee were to pick a figure, like 42 percent,
“which is the highest rate that I know of that is authorized in any State-
for small loans, I am sure that that would never become a universal
floor. But if a rate were picked down in the area which is the effective -
rate today on most of the revolving credit plans, of 114 percent a
month, which does come to 18 percent a ‘year, and that 18 percent were:
~ the ceiling, I suspect that you would see a gradual lifting up of other
rates as close as they could get to 18 percent, and still get the business.
T cannot tell what actually will happen, what will result. And there
may be some inconsistency between the two propositions you stated.
But I have a feeling that there cottld be a tendency, if you get a ceiling
that }i}s down low enough, for it to become a floor, and I would hate to
see that. ’ AT N e by
~ But in any event, quite aside from that, I think that it is unwise for
Congress to attempt to set a ceiling which would be in its judgment
applicable to the kind of transaction you are thinking of but have it
actually apply to all transactions clear across the board in all States of
- Mr. Witrrams. This may liave some bearing on this point.
- We have been talking here about full disclosure of interest rates. We.
have been talking here today as to having a statement on your monthly
- bill, 115 percent, for instance, on the unpaid balance. -
- But 1sn’t it time to educate the public, to do the greatest amount of
good df@t)r‘thefipub}ic‘:@ifsn’t ‘that time before the actual contraet is
signed ¢ : S e P
- Now, we have had some talk here today about the stores including
in their ads the interest rate that they are going to charge onh these
revolving charge accounts. And of course we all know that niore and
more stores are turning to these revolving charge accounts—whereas
 many many years ago they were virtually unknown—net too many
yearsago. . P, PR T ey
Now, if these interest charges were disclosed in advance to educate
the public at the time it iy geing to do them the most good, before
they actually sign the contract, wouldn’t this stimulate the competition
among the stores to offer the lowest interest rate possible, along with

the lowest price possible? _
- Mr. RoserrsoN. I would thinkso. G R R
~ Mr. Wizrtams. And this might, then, prevent the ceiling from be-
.coming a floor? AR e S '
- Mr. Roerrson. Might very well.
Mr. Wirrrams. Thank you, Madam Chairman.
Mrs. Sorvan. Thankyouw. - 0 A
 Wouldn’t it have been a lot easier for all of these department stores
- if they had assessed their eredit charges in a little different Wﬁ%@"f

‘have no time for the people who areé going to buy and buy and buy, |




