Mr. SMITH“ “’hat is correct.
~ papers in the pa ast weeks. Spa;
’chanfts have charged hlgher pmces g

Mrs Dwyrr. How do you get
poor

SMITH T don’t ‘have an answer to that That i
competltwe prac’mc of re’talhngwwhat is known a8
~ tailer has the right t to set his own price and be competltwo,
Jdo s0. When he comes into the area of poor‘crcd;t, risks \an :
~ comply with the law as far as the 1im’1tati0ns'of financing ¢ ges -
; concerned, and there is & natural tendency to add another $15 or. $20%
to the selling price to make up for the finance charges. ik
" Mrs. Dwysr. Some of our poor people, then, are going to be gypped
1lust the same, regardless of the Massachusetts law or perhaps Fe deral
aw 5
Mr. Syerre. That is a good questmn The retaﬂer or small merchant o
- cannot buy volume merchandlse and depend upon his volume sales.
~ Since he wants to stay in business, he must get & ‘higher price tomakeas
~ %)roﬁt and compensate for tho groater credit rlsk and possﬂoly greater
0SSes. o
Mrs. DWYER. He has to charge for 1t because he is assmnmg ahlgherk i
cred1t risk; is that not so? e
- Mr. SMITH That is correct  His 1osses are much hlghc - S
Mr. Kuein. May I point out that the middle-income pcrson is pay~ i
ing for credit he does not use, too. He 18 paying for credit every time |
hi ch has charge accounts———BO -day charge ac- o

he buys at a store W i
counts——avaﬂable.

j i d from the Wa]l Street Journal last week. g
ay have seen Ol d1scounts~——d1scount storesv )

dwindling away-
Many discount chains are raising markups partly to pay the costs of addmg
guch conventional department store features as charge: accounts package delw‘
'er1es ‘and faney merehandise displays and of hiring more sales clerks , O
Mrs. SULLIVAN. Thank you. .
- Mr. WILLETT. May 1 mterrupt and interject one 1ast word s
" Mrs. Dwyer, it seems to me in this case of increasing the pmce, if I
could just say one word about that, at least you are forcing the un-
scrupulous merehant into something that is much more easl
able. 1f a person goes in to

. to buy 2 televmon set and is t
e that is advertlsed n the 1oca1 press | for $350 1 will eost him $400,
unfontunately

Te is still cheating him in
, but it is of pubhc record that he hopefull can see.

» and how then' d1scounts are

The other

typo of situation where you hide this in an interest charge is & sncaky k
type situation that can’t as easily be seen. Sl
Mrs. Dwyzer. It t will take a Tot of cducatlon though Do you agrec? E

‘Mr. WILLETT. Yes. - ‘
Mrs, SULLIVAN. That is a good pomt Mr. Smlth I understand that =~
you advertise by brand name so the public knows what you charge. -
Mr. SMITH. e are the Natlonal Brand Retaﬂer of the Year T e
second time we have wonit. k
Mrs. SULLIVAN. Again, I want to thank all of you gentlemen f.or e
~ your fine cooperatlon wi ittee of the Congress 0 tfhe: R

ith th1s subcomrm




