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For the purposes of this statement it is hot necessary to go into the
details of the varied and complicated arrangements for compensation
of agents who sel] individual life insurance policies, for commercial
companies using the agency system. For any life lnsurance company

agent on an individual whole life insurance policy typically is 65
bercent, and sometimes ig as much as 80 percent of the first year’s

such cash surrendey value will be small in relation to the amount paid
in for several years after the original issue of the policy. The cash
surender valye represents the current savings element of 5 life insur-
ance policy which ig available to be withdrawn or borrowed by the
policyholder, ' ; | ~

SIMILARITY BETWEEN WHOLE LIFE IN SURANCE POLICIES AND CONTRACTUAL

I do not claim that a contractual plan and g life insurance policy
are identical produycts, I do not claim that they are bought for iden.
tical reasons, %ut‘ Ido say that they are both products that do not, sell
themselves, that in both cases people are better off for having bought
them, and that in both cases they will not be bought unless 3 salesman

In this connection, it can be noted that in the period from J anuaryf 1,
1956, to September 30, 1966, with capital gaing reinvested and income




