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basic objective, amounts to saying that People are too dumb to bhe
trusted to make thejp own decision as to an objective even when all the
pertinent facts are given to them in writing. That does not strike me -
as a particularly democratic attitude. BT SR SRt
- I doubt if the public really expects to be led by the hand and
mothered every minute by Government particularly when all the perti-
nent facts are available fy permit them to make a choice,

There are other important reasons why the life insurance analogy is
valid here and must be dealt with. v : R

First, annual bremium deferred annuities now sold by life in'suranee
companies are sold with g front-end load of as much as 50 percent.
Thqy involve no death benefit, They are merely accumulation plans

there are contractual plans. I would like to know how the SC dis—
tinguishes the front-end load on these annuity plans from the front-

end load on contractual plans,

Third, more anq more of the leading life Insurance companies are
moving into the selling of variakle annuities, which are life insurance
~ company annuities backed by investments in common stocks. Many of
th-esq variable annuitieg are offered under g front-end load plan. The
decision by many of the companies in the Jife Insurance industry to
move Into selling common stock investment plans confirms and ‘rec. ;
ognizes the public’s interest in anq demand for contractual plans such
as we are talking about here. ‘ , , N ,

Fourth, many experts feel it wil] 1ot be long before life insurance
companies generally will be selling variable 1;fe Insurance with the
death benefit and cash values varying to reflect investment results of
investments,in common stocks, Granted, the primary motivation for
burchasing life insurs, ce might very well he Support for dependents,

owever, that objective can be met by the purchase of term life in.
s’lurancef which provides pure insurance protection With no savings
element, ' ‘ e

whole life policy issued to g man age 40 at standard rates by a typical
large life Insurance company, this pure mortality cost—entirely aside
from loadings, expenses, taxes, and profit—is only $1.00 per $1,000 of
life insurance coverage in the first policy year, For this policy the
mortality cost is only $4.40 per $1,000 of coverage in the 10th policy

the first year, 94 percent of the 8ross premium is available fop expenses,
including commissions, and for taxes and profit, Actually, more thap
this 94 percent of the gross Premium on the policy involved is typically
used, even by conservative life insurance companies, for first-year
‘expense., R BT o ’ .
To meet tota] first-year eXpense, which will often be over 100 percent
of the first year Premium, the com pany, in effect, borrowg more money




