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Mr. Moss, Mr, Watkins? ~
r. WaTKINg. Thank you, Mr. Chairman, A
differ a little bit with my distinguished chairman, T think, Mr.

ay, your testimony hag been most enlightening,eventhoufgh it 1is

a contrast. I think iou have given ys 5 very fine view of the insurance

that T am in, instead of being in g grease pit. But I think Your testi-
mony has been most helpful to me. B o ‘ ‘
I certainly fee] ag though, without an opinion at this time as to how
I feel about the SEC’s decision, I do not know, it is justamazing to
me to sit here and listen, '
ow do you sel] your insurance if you do not sell it with salesmen ?
I just not junior ang I have been buying insurance, a little of it.
In fact, in the early days the banks made me buy it so T could protect

Mr. Kerre, Will the gentleman yielq ¢

Mr. Warkvs. N 0, you talked long enough,

Mr. Kerra. T want to know if yoy bought term Insurance or if you
bought permanent Insurance, ‘

Mr. Warkrns. Straight life, Tt wag cheaper and T coylg hock it more
easily. It wag mostly in hock, Byt we must have salesmen, I do not
think there ig any qeustion about it,

The big question here is that the SEC feels as though it should be
paid differently and they want to rule the business out, and I have
heard you make g remark and I woulq like to question Mr., Kostmayer
on that. o : S

You would be out of business. What do you mean you would be out
of business if You hock this saleg planout? ~ , f

r. Kostmayzr. Well, sir, T am now talking specifically about, of
course, the contractya] plan businegs, ‘
I. WATkINS, You said the business would be through 2

Mr. Kostmaysg, Yes, sir. The SEC’s Proposal 1s that the sales
charge, which ig allowable ovep the life of the contractual plan which
is now a total of 9 percent, be reduced to 5 percent. That is approxi-

mately in half., And that the front-end load be eliminated. ,
- Now what this means, Mr, Watkins, is simply this : That instead of
being allowed to take 50 percent of each payment in the first year,
we would be allowed to take 5 percent of each Payment. In other
words, the SEC has proposed that our first-year revenues be reduced
to 10 percent of what they presently are, assuming that the payments

Mr. Warkins, Let me ask you one other question. I will address
this to Mr., Kostmayer, B :

What does the average salesman make in this business?

r. Kostmavyrr. Well, sir, I would say that the average sales-
man : ; '

Mr. Warkins. Per Year. I do not mean per week or month. What
does he make in g year?

Mr. Kostmaygg. Oh, maybe $1,000, $1,500, because we have many
part-time salesmen, I would say that the average full-time salesman
probably makes— '

Mr. Warkins, What does a full-time salesman make?




