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'19. Adaptable to Gifts and Trusts. _
(@ Revocable and Inrevocable. '
(v) Gifts o Minors. ; B
(c) ‘Profit Sharingl’lans.f R '
(a) Keogh Self—employed Rétir‘e‘ment ‘Plans.
E (e) Short-term mrust. R S
90. Year-end Tax Information.

Mr. Moss. The gentleman may .mnmar.izé the 'statement. U
Mr. ALLEN. T shall try, Mr. Chairman, to exercise aS much restraint

as I can. s
The thing that We find out there in the field is that, 'generall%r speak-

.

ing, MOSt people do a rather poor job of personal financial P
and I think 2 1 the statistics will bear.-out that after a lifetime of work

in the wealthlest country that hag ever been o1 the face of the earth,

that many, many people end up quite broke. Those of us in the sales en
of this business {hink, are in the forefront of an endeavor to try an
bring into focus the needs of people and correlate ‘them with their
ability to seb money aside and to correlate it also with the economic
times 1N which we 11ve, and offer plans and programs to that end.

~ And what this industry has done, and primarily through the sales
repr‘esentative, has been tQ send thousands of young men and women
to college, Nas resulted in 2 dignified retirement for hundreds of

thousands of ;ol.der c'}tizens’, has protec‘oed millions of people against

in the growth and earning power of American industry. Apd T submit
to you that nutual funds are a product OF & service which is sold and
not, bought, yery similar to life insurance. Very few people g0 down
to Prudential oF Metropolitan,o’r‘ John Fancock and walk in and saY,
«] would like to buy some life insurance.” ‘

Mutual funds are pretty much the same. People donot generally seek
out this gervice. It must be brought to them. And this requires sales:
men Who spend long hours prospectm‘g, interviewing, planning, an
if they are progressive in their thinking, probably correlating it Wl
Jife insurance- They deal with attorneys It setting up trusts, work
with self-em loyed retirement plans and with proﬁt—sharing an

pension plans i

in industry, and it 18 simply our contention that they
should be paid for these services. 1t would seem that the SEC would
want this compensation reduced and to Jecide just how much it should

g ¢ a no-load fund. The dealer concession usually 1s
about 6 percent. : :
My, Kprrs. You mean i£ somebody puts & Jump sum down they pay

8 percent at that time? . | ,
Mr. ALLEN. Yes. 1f a man invests $1,000, the sales charge is %30,

the sales charge to the client.
Mr. KurrTH. At the time he puts it Jown, the total commission 00
a plan other than a lump Sums it works out to be about the same thing,
jf you see what T mean. ‘ ,

‘Mr. ALLEN. No, I am sorrys 1 do not follow you-:
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