the interest of the investor, often g, berson unskilled in finance or
economics, V , ‘ , .

funds. But what does full disclosure brovide? Tt tells how much g
Particular fund charges. Tt does not mention alternative Investments.
t does‘not«in.dicate that the investor can buy mutua] funds,_ without g

the question by saying: “Wel you know you get what you pay for in
this WOI‘ld”;, or, “Often no-load funds have a redemption fee instead
of a sales fee™; or, “No-load funds have higher management fees and

early discovered that they fared best by raising commissions. The
evidence on this ig on page 208 of the SEC report to this committee,
dated December 2, 1966 , . ;

him, the seller, the greatest return. The recent gale of dual-purpose
funds in Wall Street, suggests this, The commission was aboyt the same
as that on mutya] funds, Many of thege funds were oversubscribed—
because of the intensive saleg efforts, ; ,

But now the capital share of gix out of seven of these funds are
selling at discountg from their net asset value. In terms of reg] worth—
getting assets for one’s money—each ig a better buy than & mutual
fund. But Wall Street has lost interest in selling them. Salesmen have
gone back to the greater return—mutya] funds.

tected againgt overcharging. - e :
L0 support these comments, T am including four recent articles
I have written but which T won’t read. . ‘
As I see it, the buyers of. mutual funds, for the most part, are
unsophisticated investors with limited savings. They turn to mutual
funds becauge they want g diversified holding of securities, super-
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