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It is conceded that the price depends upon tThe bargaining of the par-
ties rather than upon quantity purchased. Sales to the United States
have been made by this supplier in the sam: average quantities at

a uniform price of $32.90 per ton during the period. The difference
in price between the producer's home market sales or any average
thereof and his sales to the Unlited States 1s so slight that it will
not be regarded as more than insignificant unless unusual market con-
ditions in the United States or the quantities involved as compared
to United States production justify a contrery conclusion.

Example U4

A foreign producer mekes all of his sales, other than those to
the United States, for consumption in the country of exportetion. The
majority of the merchandise thus sold by him is sold in 50-ton lots at
list prices, net. However, a discount of 5 percent 1s granted on sales
of more than 500 tons and is freely available to those who purchase in
the ordinary course of trade. During the six months preceding the
date when the question of dumping was raised, the producer made sales
of more than 500 tons each with respect to 15 percent of such or sim-
ilar merchandise which he sold in the home market. Sales for exporta-
tion to the United States are at 1list prices less 5 percent and have
been in gquantities of over 500 tons. The 5 percent will not be allowed:
as a quantity discount because less than 20 percent of such or similar
merchandise was sold in the home market in quantities to which such
discount was applicable, unless the 5 percent discount can be justified
by cost savings. Cost savings can also be used to justify a quentity
discount where there were no sales in the home market in quantities
sufficient to warrant the granting of the 5 percent discount, and
no offers because there is no potential market for such quantities.

In determining whether a discount has been given, the presence
or absence .of a published price list reflecting such a discount is
not controlling. In certain.lines of trade, price lists are not
commonly published and in others although commonly published they are
not commonly adhered to.

The following example also relates to quantity ellowances.
Example 5

A foreign producer hass the following record of sales st or about
the date of sale or exportaetion to the United States:

Price per lb. Sales for

for Sales in Consumption Sales to
Units of 100 lbs. in Country of the

and 1,000 lbs. Exportetion United States
$.85 (100 1bs.) 200,000 lbs. -0~

$.80 (1,000 1bs.) 20,000 1bs. 100,000 1bs.




